How to Sign a Record Label Contract 


Are you ready to sign your first record label contract? It’s a huge milestone in any musician’s 
career. 


Before taking the big step, it’s important to know what you’re getting into and how best to 
protect yourself from potential complications down the line. Fortunately, there’s plenty of 
information available on navigating these complex agreements. If only you knew where to look! 


Here are some top tips for understanding and negotiating a favorable deal with better 
conditions for both parties involved: 


Understand the Contract Contents 


Understanding the contents of your record label contract is key for any artist who takes their 
music career seriously. To make sure that you’re getting a good deal from your label, examining 
the ins and outs of all parts of the agreement should be a top priority. 


It is essential to be aware of important details when signing a contract. These include: 


e Contract terms lasting more than one year. 
e Release commitments that guarantee the record will be completed. 


e Royalty rates may vary greatly between well-known professionals and newcomers. 
e Audit clauses that allow for an outside party to review royalty payments in case of discrepancies. 


Keeping these points in mind when signing contracts will help ensure that both parties 
understand what they agree upon while also giving either side time away from oppressive long- 
term agreements if necessary. 


Negotiate Deal Terms and Conditions 


In many scenarios, the artist is unaware of what exactly they’re signing in a record label 
contract. This is why it’s important for an artist to negotiate terms that best suit their needs so 
that both parties to the agreement can benefit and be satisfied with how things turn out. For 
instance, when negotiating deal terms and conditions, there should always be a discussion 
about ownership rights over sound recordings from which profits generate (i.e., masters) as 
well as royalty payments made by distributors or streaming services. 


Additionally, artists should ensure they know who will receive compensation if different 
versions or remixes of their songs get released by labels without prior consultation with them 
beforehand. The recording industry had changed drastically over time due to modern 
technology making it easier than ever before for music distribution, while digital rights 
management became more valuable again after going through several setbacks. 


The recording industry is becoming increasingly complex with regard to revenue sources. It is 
now more important than ever for those who contribute to creating music — from songwriters 
to producers to seek legal assistance. This will help them review agreements and potentially 
negotiate better deals. 


Allowing creative control and gaining back intellectual property from deals gone wrong could 
offer rebirths but also might leave others stuck, eagerly awaiting royalties. Ultimately, having a 
good lawyer ensures everything runs smoothly like clockwork. 


Artist’s Royalty Rights and Payment Schedule 


When it comes to payment, recording contracts generally stipulate the artist or their 
representatives will receive “artist’s royalties”. The exact amount can vary depending on a few 
factors, such as where and how music is sold. For example, digital downloads may have lower 
royalty rates than physical CDs for various reasons. 


These funds are typically derived as profits from sales of recordings generated by an act’s 
performances and/or compositions, minus any deductions for fees taken out beforehand (like 
advances). 


Additionally, it is important to be aware that the sums mentioned should not be confused with 
sound-recording copyright payments made through collecting societies such as PRS For Music. 


These collecting societies collect blanket licenses from broadcasters, but the money belongs 
strictly to the authors/writers of those works. However, labels often pass some parts down to 
their artists. 


Money earned directly under record deals usually falls into two categories: advance 
commitment and recoupable expenses, which can mean anything from studio cut costs all the 
way up to promotional ones, such as the creation of sleeves artwork, etc. In terms of 
understanding, when cash arrives in the hands of the label, they’re likely to state a percentage 
of sale applicable to the format as what was agreed upon. 


Finalize the Agreement Through Signing 


Once all these pieces of the puzzle are in place, it’s time to finalize and sign the agreement. 
Prior to signing a record label contract, an artist should obtain independent legal counsel for 
review if possible. Some labels will even provide free consultation services as part of their deal 
package. 


Additionally, business advisers should be sought out when required or desired. Make sure any 
extra professionals involved have negotiated fees that make sense given one’s resources; 
otherwise, they can eat into potential profits down the line. Don’t forget to check off on taxes 
before going forward as well. This may require registering as a self-employed entity in some 
territories, depending on individual circumstances. 


Finalizing contracts means submitting signature documents back and forth through physical 
mail or digital methods like DocuSign, which creates legally binding smart signatures 
electronically. Once both sides agree upon the parameters listed above after the negotiation 
period ends, either via verbal understanding or written documents called Proposals/Letters of 
Intent, the ratification process kicks off, culminating in a finalized release! 


Be careful here, though. Never commit yourself until you read every line front and center, no 
matter how tedious the task seems at first sight, and always remember. 


Before signing a record label contract, it’s essential to do your research and be aware of 
different aspects. You must have a thorough understanding of the language that is contained 
within the agreement, such as royalty payments, licensing rights, etc. Additionally, you should 
negotiate for favorable provisions before reaching any kind of decision regarding the terms 
provided in the document with regard to ownership or future endeavors like touring activities. 


It will also help if you take assistance from an experienced music manager who can provide 
sound advice on how best to approach this situation for your own benefit at GUION PARTNERS. 
These are a few important tips one ought to keep in mind when considering entering into any 
type of contractual binding between artists and record labels. Knowing all these will surely help 
maximize benefits while avoiding the potential risks associated with signing contracts. Thus, 
establishing yourself more securely as both an independent artist and a signed artist! 


